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Customer Information Sheet

Your financial advisor and the staff of Resource Investment Architects, Inc., (RIA) would like to welcome you as a client.  Whether you are a new client or have been with your advisor for some time, we’d like to give you some information about RIA, your investments, and some of our policies.  It is important that you read this document, and please ask your consultant, or call the home office of RIA if you have any questions.
DEFINITIONS OF INVESTMENT OBJECTIVES

The investment objectives that you have given your advisor are a guide to him/her and to the staff at RIA to help ensure that the investment(s) that you have are suitable for you.  We depend on this information, and it is vital that it is accurate and up to date. Your overall investment portfolio may have a different goal than a specific investment within that portfolio.  Make certain that you inform your advisor immediately in writing if your investment objectives change or you have a change in your life that will impact your investing.  For example, if you find that you will need to liquidate investments much sooner than you anticipated, please let us know.  The definitions that we use are given below:

Speculation:  This indicates that your goal is extremely aggressive growth, and you are placing your principal at risk of total loss.  You are speculating that potential very high returns on an investment are worth the very high risk of investing, and that you can absorb the loss of all of the investment.  Investments would include certain types of options, limited partnerships, penny stocks, etc.
Aggressive Growth:  An aggressive investment, where loss of all or some of your principal is possible.  You can absorb the loss of your principal without dramatically impacting your lifestyle.  Some volatile and penny stocks are in this category, as are some limited partnerships, and a limited number of mutual funds and hedge funds.
Growth:  You are willing to accept risk in your investments to attempt higher returns.  You understand that your portfolio may fluctuate in value, and it is possible that you may lose some of your principal invested and can absorb such losses.  Investments would include many stock mutual funds, variable annuities, blue chip stocks, some limited partnerships, etc.
Balanced or Growth/Income:    You want to earn some income from your investments, and also want some growth.  You are willing to take some risk in the markets to achieve this.  Many mutual funds and variable annuities fall into this category, together with diversified portfolios of stocks and bonds.
Income:  Your primary concern is taking income from your investments.  You are not looking for growth from your investments, but want to maximize the income that you achieve.  You are still subject to some risks, such as movement in interest rates which can affect the value of your investment, and the credit quality of bonds.  Investments would include bonds and bond mutual funds, government and corporate notes, etc.  
Preserve Principal:  Your primary goal is not to lose principal from your investments.  You are willing to forego potential returns to achieve this security.  Such investments would include government bonds held to maturity, money market funds and certificates of deposit.  Many investments are not suitable for this investment objective, such as most mutual funds and individual stocks.  
Other:  You may have a combination of investment objectives that don’t fit into the above category.  Please be certain to fully inform your financial consultant in writing of your objectives.
All investing necessitates taking some risk.  We would all like to take high returns from our investments and still keep our principal perfectly safe, but this is not possible.  We can, however, make sure that we understand the investments we purchase, and it is your responsibility to be completely honest with your consultant about your objectives and risk tolerance, so that the correct investments can be recommended to you, and ensure that your objective/risk profile is accurately documented on the Customer Data Sheet.
NASD MEMBERS & CORPORATE INSIDERS:  If you are a registered representative, or a close family member of a representative you are required to disclose this to us, and to inform your firm of your account.  Similarly, if you are an insider at a publicly traded company you must inform us before opening an account.
LIQUIDATING PRINCIPAL AND TAKING INCOME:  Liquidating Principal means selling some or all of your investment to get back money that you originally invested.  Taking income means having money sent you which has been generated by the investment for your daily expenses or other needs.  Your answers to these questions are important, because different investments have different time horizons, and some investments are not suitable for the short term.

PAYMENT FOR ORDER FLOW PRACTICES
We are required by Securities and Exchange Commission rules to inform you of our policy regarding the receipt of “payment for order flow” from various third parties in connection with the routing of customer orders for execution.  Payment for “order flow” shall mean any monetary payment, service, property, or other benefit that results in remuneration, compensation, or consideration to a broker or dealer for directing orders to specific brokers and dealers or to market centers for execution.  
 

Neither Resource Investment Architects, Inc. nor our affiliated broker dealer Investment Architects, Inc. (IAI) receives payment for order flow.   Wedbush Morgan Securities (“Wedbush”) acts as the clearing firm for IAI and Wedbush directs all orders received to whatever source will offer customers the best execution at the prevailing best bid or offer.  Market orders are subject to price improvement opportunities.  
 

NOTICE OF PRIVACY OF CONSUMER FINANCIAL INFORMATION

Thank you for reviewing our privacy commitment to you.  Your privacy is important to us.  Your personal information is kept secure.  Under federal law you have a right to know what information is being collected about you and how that information will be used.

Categories of information that we collect:
We collect nonpublic personal information about you from the following sources:  Information we receive from you on applications or other forms;
Information about your transactions with us:

Categories of Information that we Disclose:  We do not disclose any nonpublic information about our customers or former customers to anyone, except as permitted by law.  Under the law, the information we collect is provided to companies that perform support services on our behalf as necessary to effect, administer, or process a transaction, or for maintaining and servicing your account.
Confidentiality & Security:  We do not give or sell information about you or your accounts to any other company, individual or group.  
We restrict access to nonpublic personal information about you to those employees who need to know that information to provide products or services to you.  We maintain physical, electronic, and procedural safeguards to protect your nonpublic personal information.

You do not need to call or do anything as a result of this notice.  It is meant to inform you of how we safeguard your nonpublic personal information.
IMPORTANT INFORMATION ABOUT PROCEDURES FOR OPENING A NEW ACCOUNT 

To help the government fight the funding of terrorism and money laundering activities, Federal law requires all financial institutions to obtain, verify, and record information that identifies each person who opens an account. 

What this means for you: When you open an account, we will ask for your name, address, date of birth and other information that will allow us to identify you. We will ask to see your driver's license or other identifying documents, and will retain a copy of those documents.
FURTHER INFORMATION

In opening and maintaining an account with Investment Architects, Inc., you agree to accept notices, such as the RIA Privacy Policy annual notice, and other required notices, at the IAI web site www. investmentarchitects.com.
Do not hesitate to contact your financial advisor if you wish to receive further information about your investments or do not understand your investment or the forms that you have signed.  If you do not feel comfortable talking with your advisor, please contact the Compliance Officer for RIA at (707) 763-7861. 
020907
RIA Customer Information Sheet
Page 2 of 3.

